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SunGard AvantGard – Liquidity Management



AvantGard Strategy

 Optimize Receivables, Treasury, Payments
 Foster Collaboration Between Trading Partners
 Provide a Market Neutral / Vendor Neutral Connectivity Platform



SunGard AvantGard – Trade Receivables



AvantGard Receivables

Optimize Cash Flow 
Mitigate Bad Debt 

Foster Connectivity Across the EcoSystem



Trade Receivables – what have we learned?

 Aggregation 

 Customers

 Data

 POs, Invoices, Line Item Detail, Disputes, Remittances

 Payment History

 Connectivity and Visibility

 Payment habits of our Customers’ customers

 Promises to pay, disputes

 Approved payments

 Lock box feeds

 Credit Bureau Data

 Financial Trading Partners



SunGard AvantGard – Trade Credit



Trade Credit

 What is Trade Credit?

 Trade Credit is the arrangement between business to buy goods or 

services on account with the payment being due at a agreed upon 

date in the future

 Suppliers finance their Buyers

 Trade Receivables is the resulting “loan” due to the Suppliers from 

their Customers (Buyers)

 Trade Receivables is often the largest use of funds on the balance 

and as a result the largest source of funds

 Trade Credit Solutions help analyze the resulting trade receivable 

portfolio to determine the best treatment of segments of receivable 

to yield the best return on the capital investment that is Trade Credit

 The Savvy CFO or Treasurer continually considers ways to 

optimize Trade Credit 



Example:  Caterpillar



Example:  Hillenbrand



Trade Credit Optimization

 Examples of ways to Optimize Trade Credit 
 Trade Finance

 Not just Export/Import

 Loans backed by Trade Receivables

 Securitization

 Commercial Financing

 Factoring

 Supply Chain Financing

 Strategic Collections

 Automated Collections

 Personal Touch

 1st and 3rd Party Outsourcing

 Credit Insurance

 Credit line maintenance

 Credit Bureau Data 



SunGard AvantGard – Trade Credit Solutions



Leverage What We Have Learned

 Statistical Modeling

 Use customer experience to help predict probably cash flows 

 Determine the best use of the existing receivables

 Include short term sales

 Suggest ways to optimize the Trade Receivables portfolio

 Maximize the return 

 Minimize the cost 



Practical Example – Credit Insurance

 Credit Insurance

 Suggest segmentation of customer base to insure

 Increase sales to those customers

 Minimize risk (losses)

 Carrier Portal

 Compliance 

 Remediation



AvantGard Receivables

Optimize Cash Flow 
and Mitigate Bad Debt 
Expense

Foster Connectivity Across the EcoSystem

CREDIT
INSURANCE



Practical Example – Vcards

 Vcards

 Suggest segmentation of customer base to use Vcards

 Increase sales to those customers

 Minimize risk (losses)

 Suggest Buyers to use PNE offering



Practical Example – Reverse Factoring

 Buy Side Finance Programs

 Suggest segmentation of customer base to use Buy Side Financing

 Buyer gets to extend DPO

 Supplier reduces DSO

 Liquidity providers make money on arbitrage of rates



Questions?

C.J. Wimley
EVP Corporate Solutions
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CJ.Wimley@SunGard.com

973-463-5555 
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